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january sales insights
SAAR paces above 17M to start the year

key insights

sales pace steadies
Sales in January fook an expected small year-over-year drop

(-2%). The 2017 sales pace is expected to lighten from record
levels but settle above 17 million for the third consecutive year.
The new presidential administration can prove to be an X-
factor for the auto industry in 2017. Policy reform can have
significant impact on model production and price and has the
propensity to influence the market both positively and
negatively.

SUV nation
SUVs outsold cars for the first time ever in 2016, and that frend

contfinued in January when SUVs made up 41% of the industry’s
sales while cars accounted for 37%.

The ongoing shift to light trucks (pickups, SUVs & vans) has
conftributed to the lift in the industry tfransaction prices. The
average transaction price in January was $34,960, a 4% year-
over-yearincrease.

incentive spending
The availability of deals facilitated sales in January. Leasing

rose to 31% of sales while zero percent financing made up 10%
of sales, an unusually high level for January.

Best-selling truck
F-Series: 53,829 units

Best-selling car
Civic: 23,095 units
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